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CyberAlliances Announces Software Solution

 for Creating Partner Extranets Instantly
Cupertino, CA---April 6, 2001

Collaborative Software Solution Enables A Company To Define And Standardize Its Proprietary Alliance Processes Across The Enterprise And Beyond

CyberAlliances Inc, today announced the creation of a whole new class of software solution and even coined the term, Alliance Relationship Management (ARM), to represent this type of collaborative software that is critical infrastructure for implementing a company’s alliance program.

"CyberAlliances has identified a need that will become more pronounced as the 'e' rage continues to intensify" says Bruce Bond, Gartner Group Vice-President Bruce and Group Research Director, Enterprise and Supply Chain Management.

According to Accenture (formerly Andersen Consulting), alliance relationships generate up to 15% of a large company’s market value and this amount is expected to grow to 25% in 2004. This enormous value is created despite failure rate as high as 70% which research suggests is due to weak infrastructure – information systems, processes and management expertise – required for implementing these complex partnerships. 

"The power of the Enterprise ARM solution, explains Ash Vasudevan, CEO of International Center for Alliances, Networks and Strategic Innovations, "is that it goes beyond reseller relationships to the management of portfolios of all alliance relationships, from R&D to marketing partnerships.”

Deepak Kanungo, C.E.O. CyberAlliances Inc, comments:  "Our Enterprise ARM Solution has been designed so that our customers can easily define and standardize their proprietary alliance workflows across their enterprises and partner networks. Companies can dramatically reduce the failure rates of their partnerships and unleash the high potential inherent in these relationships.”

CyberAlliances gives its customers control over branding and delivery by installing the software on customer’s servers within 24 hours and by giving them access to source code. The system is highly customizable, scalable and modular in design. Equally important, the Enterprise ARM solution costs a fraction of what it would cost to develop comparable solutions internally.

About CyberAlliances Inc.

CyberAlliances Inc. is a privately held, Delaware Corporation headquartered in the heart of Silicon Valley, with offices in New York, London and Bombay.
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