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On the Border Chooses Radiant Systems 

as Restaurant Technology Provider
Innovative Aloha POS improves efficiencies and powers customer connections
ATLANTA (June X, 2011) — Radiant Systems, Inc. (Nasdaq: RADS) today announced a new agreement with On the Border Acquisition, LLC to implement the Aloha® Enterprise solution at the national restaurant chain’s 115+ corporate locations. In addition, On the Border will exclusively recommend Radiant’s Aloha solution to its franchisee community. With this addition, Radiant now services more than (# of restaurants) nationally (or globally).
“Aloha will help us run our business more efficiently, replacing the guesswork and diminishing the time drain of analyzing data on inventory, labor costs and more,” said Christopher Morris, chief financial officer at On the Border. “Leveraging Aloha’s real-time solutions will automate operations, enhance customer service and help us make daily decisions that improve our bottom line.”

On the Border will harness all the cost-effective Aloha restaurant solutions to streamline front and back of the house functions. This includes point-of-sale (POS), loyalty, take-out, above-store reporting, back office inventory, labor and remote management applications which run on secure Radiant P1520 POS terminals. Aloha stores and manages transactional data in a hosted environment, eliminating costly computer/software issues and providing data back-up 24/7.

Aloha provides On the Border detailed operations analysis, shifting the focus to the company’s first priority – attracting, rewarding and connecting with customers to drive loyalty and engagement. By implementing Aloha technology solutions, On the Border can more efficiently manage operations, harnessing  local site data to improve efficiencies daily,  reviewing automated analytics and user-friendly reports generate proactive adjustments. 
“We’re pleased that Aloha provides a cost-effective solution for restaurants, helping them manage food and labor costs, decrease technology expenditures, increase productivity and build customer engagement,” said Tad Phelps, Vice President of Sales and Marketing for the hospitality division at Radiant Systems. “Aloha will help On the Border make improvements in all these areas.”
About Radiant Systems, Inc.
Headquartered in Atlanta, Radiant Systems, Inc. (Nasdaq: RADS) is a global provider of innovative technology solutions (iAloha®) and services to the hospitality and retail industries that improve operational efficiencies and grow the bottom line. With more than 100,000 installations worldwide, Radiant customers include Fortune 500 companies and leading brands in multiple markets: restaurants and food service; sports and entertainment venues; petroleum and convenience; and specialty retail stores. Radiant has offices in North America, Europe, Asia and Australia. For more information about Radiant Systems, visit the website www.radiantsystems.com.
About On the Border
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###
This press release may contain “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995, such as statements relating to financial results and plans for future business development activities, and are thus prospective.  Forward-looking statements include all statements that are not statements of historical fact regarding intent, belief or current expectations of the Company, its directors or its officers.  Investors are cautioned that any such forward-looking statements are not guarantees of future performance and involve risks and uncertainties, many of which are beyond the Company’s ability to control.  Actual results may differ materially from those projected in the forward-looking statements.  Among the key risks, assumptions and factors that may affect operating results, performance and financial condition are the Company’s reliance on a small number of clients for a large portion of its revenues, fluctuations in its quarterly results, its ability to continue and manage its growth, liquidity and other capital resources issues, competition and the other factors discussed in detail in the Company’s periodic filings with the Securities and Exchange Commission.  The Company undertakes no obligation to update any forward-looking statements.
